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EINE, REOERIBELG2ELD
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& Johnson 7% EDHPI TR PR I N TE
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Lilien et al. 2002; Liithje and Herstatt 2004) o
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P—HHEDVA I RXR=F—ThH )15 & &hie
ELTERMEEINTEY, 2—F—1 ) X—
Voa siisE L HELBEEN S S (von Hippel
1988) L—H—A /) RX—=T 3 &, o
T B H AT, BEURD 5 WIEHE
Bi% %179 2 & TH% (von Hippel 2005; /Ml
2013)0 U — F2—H—iL, 2—H—A1 ) X—
¥ —OWH iz BEFER LI AT A T
LHEDIDOTH b,
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V= Fa—H—EORREREIT 2 L LHIC,
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FL—HF =2 Z2DMIZF y v ThH BT LI

WTHE L2 LT, V= F2—%—%XIZlb
HEMBIOBEEZ B 5,

. 1/R—>a>DiRR

4 I R=3 3 VOPFROMTEEE, £ X—

151

Y—Ka—4—
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WIB DDA I R=F =12 VD, ZD
AL, =W —=A ) R=F —THDLLED,
2—HF—f ) RN=3 3 Thhb,

A R=2 3 YOFRPIREL AL, 21—
P— g ) R—= & — PN 2 P % RT3 505
PS5 2 8, R0 ) R—=v 3 >
WFgelc &k > CTRH &7 (von Hippel 1976),
BT — 5 O - AT D720IZH VL F
RO L, FA - rux 57, BiER
JEIG0RR, SAVROOGEERT, & T
FOAODOBNEMRIZIIIDOL ) R=Y 3~
OHWFERFAROLN/2E T A, BT ICH
7-¥%e (first of type) 424 T%& 22— =0
BLIZORRLT, 4 ) X—=F =g I Nz
MDA ) R—=2a DI, TT% 12572
DA I R=2 a3 »h, RFEOWMREITREI R
HIL—W—IZLBHbDEbhol,

X0 — M 2 R RE IS D W T DRFZE IR, el
ko, BXO, B 772y 7Y -8k
(F ¥ OHIE, MO ALRE) D2DOD45HF
ZBFATat AL )R- a3 VIZEDPDITS
ZEMNTE S (von Hippel 1977), R &7z
Y9DA I R=3 a3 YOWT, £/ RX=5 =3
B EN/Z43D 95 5, 67% 2 H725290D 1
R=Y g yPL—=HF—-12LH5DTHDH, 12%
ZH72B5DAf ) RX—=2 g YPRL—HF—b X —
H =DM LB HDTH -7,
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INAFVT, Z7UAH P —=AF—, TV
TYNA T L) ARBOT 7 b FT AKR—Y
WCBILT, 24t 2 —h — 18 & EEEC L
fe—HF— 15345 NIzE T H, 37%IC
HlB5THNENEURTETATT 2R
TWeDHRLE DT, 98%I2dH 75 154 1L E
LD b D% EREIEo Tzt

25, o LoBBSTFEREET,
AODH) L ENL SVOEGFHER DL —
=g ) R=F —THEPORMEN M THILT
(von Hippel, de Jong, and Flowers 2012; von
Hippel, Ogawa, and de Jong 2011; Ogawa and
Pongtanalert 2011), & O #fEF, FLE, KA,
HARDZNENT62%, 52%, 37%DHEH
WL—H—A ) RXR=F —ThHbI PN IN
b, AR—VICHES I TEE
A B B o 7 SWRIA WL ERIZ B W T
I—H—Af ) R=Y 3 YHTONTnE I L
RENT,

BUETIX, e, HEMZHDT, 4%
WG HTLI—F—A ) R= 3 VP Tbh,
W OBEELEZ 5O 5B nAERE IR T
Wb Z EhNbhoTwb (Bogers, Afuah, and
Bastian 2010) .

. V—Fa—¥—E&Zz DR

=Y = ) R= 3 VOFAEIIRENT T
51X, TRhEEVFACHHETLEEZE2S
ZEEBEARTHSAI ) — F—H =L, 21—
Y= /) R=2 a VOPRTHVRLT L,
2%, v)a—va rFREFEOZ—F =8
FAETHZ L2 GoONHRETEHIET, ¥—
TTAYTIY—FEPIERT AL DL LTHRIE
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&7z (von Hippel 1986) o

MERM OB mHFEOEEIE, 1 —F—D=—
ARz TY ) a—Y a VERENER LR
THIETHY, TORTY—rT4 7Y
P—F 3L —D=— X2 HHRTLHILE
F2HMET S, L2L, 2—¥F—=i3LiF
LIEHEARERYE %5 (functional fixedness) 72 &0
HHCTEEORBICHIK SN b DT (Duncker
1945), EMEHELZITIHETH 7+ —H A
TNV—=T Ay Ca—%fTIHETH, Hiichk
== XX AW HERRTFR Z L — =5
R EiE, fHRZETIEZRV, 72, 1
A7 2 HEER EOBLDOH BT S IZ BT
i, = LIELIEH SO =— X2 fElC
TE L2 ORBEEFA TRV L) B
Hbo 2FY, T —F—OBGIFIFITHBIT LM
BN 2EHRS, FRARD, =— X1EHz UL
THILDEHEER L,

von Hippel (1986) &, =9 L7zBRADFEY
Wz A7z, (1) ==X ThHisokEE
PR KIICLOTRET L THA ) LR =—
XEREERL, 2) T2O=—X %3 Tk
LTWwa VY a—a Ve 22— =251
FByrZleMELL, 22T,

LB 7O 20 = — I LT E
ENB ML Y FOREHRICWD (JeHe,
ahead of trend, AT)

LENLDOZ—APHREINDEZTLITL -
T, B EWMERS GOSN L &M
L TWw2 (7% A, high benefit
expected , HBE)

LWV ) 20D R FED ) — F L —H— (lead

user) AEFEINTZ, ) — FL—F—DfHD
LIHH Th 2uH#E T, SN =— X HEHIZH
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THLDOTHY, MHOL—F—I2& 5 TOEAE
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A —H OEERFL, V) 2— 3 VIS
BT 2bDTHLBRNORGEPREL, =—
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) — Fa—¥F—ikid, o200 Mz H
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2B TIED 5,

von Hippel (1986) 1%, FEEM OHEIZHLGT
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TH5H7Y Y MulBERD T 2 ¥ 2 — & k%
it 2724 (PC-CAD) ZXHIZ, V—Fa1—
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VERITI—F =) — F—F—fEFHOh
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W25 10 E SN AETO L TR b TN
TWAYATAIDIHFENL LW T EDD
MY, )= =W — LD & R
T LR S NI,

V= Fa2—¥F -3 v—7F7EEIIB
WTHEREAALT I ERDIro TS
(Herstatt and von Hippel 1992), & #% B £
BB OKRTEX—H—TdhHHltiA, ¥
EOVDORHINHE 2 Y 1T 2 7201w %78
A TN =D T A Y EFFET 572012
)= FL—HF—FEx izt 25, HEROE
B FHICHRT, TATT7T2ERNT200
B E IR MHAVRESLLTHL I EBDb 2o 7,
ZLC, BIATONEHEIC LY, K& R
RS 2D 7= & bR SN T2 (Lilien
et al. 2002), Hilti CiThbN7z) — K2 —¥—ik
WBWTE, V= F12—F—%PFHELTATT
kAT T —2 v ay THirbhiz,

NATFIEEOHEBL LT, / VY=
ITYATAA YT 7L —=8—D by TRFEDI]
DTH5CinetliZ k%) — FL—¥—LDEK
% % (Olson and Bakke 2001), ' — F1—
Y=k, Mo FEELBGGHTHLT
A7 Ny TPCETN—T T TIZBVWT, &K
RGN AAENLZ LR LETATTO
% BEW E NIz F 72, BEHOTFIEITHART,
BT 7 0 A 2 BRI T 5 L v )
FENR % < d — ¥ ¥ — 25 2 720 BREEREWTIYC
»HDH L, HHENOR#D1>TdH 5 (Kohli
and Jaworski 1990; Narver and Slater 1990).
—} T, Cinet TlRZDHY — FL—H— ks
fibhdZ i3, Blis sy — X% MFEN
ETDEMT Y v 2 OFHEGBIIE - 72
)= F2—HF—DEARTHELI 2T MG,
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B G2 ) FridmHsEE » o /e &, Bk
THALE X, MiHEAIE R 22 &A%, Mkt
12V — FL—H—Ed b e 72 1R TIX
LRI N7z,

b - BRAEMRXLHORFA - —TH 5
MIZE->TiTb7z) — F2—F—Tudx
7 bH, BAECBUTHREME VI RE DL
725> T2 (von Hippel et al. 1999; Lilien et al.
2002)c IMIZBWTIE, FFFAIZY — Fx—
F—E 2T Mg T — 2 2B 2 &
Lidbowbhiz, 72, EhFETirbhiz) —
K2 —+—3: (Herstatt and von Hippel 1992;
Olson and Bakke 2001; Urban and von Hippel
1983) B W TIEENTHOFTY) — FL—
F—PEENT W22, SMTIEET I v 74
v 7 (pyramiding) & &% S h7-FiE% FE
TAHILIZEST, XM THUD = —
AHAFAET 5 MY (advanced analog
field) IZF TR TY — F—HF - RSN
2o 051, AdhzY—Fa1—¥—1%, 7
AFTRERAT) 720D T =2 2 ay TR
7z

Yo Iy 74 v, IVl FEE L
DTHEA) —R=NH 7)) v 7Y WAL
TEONFETH S, BNi-aEa—FF
FHE, HALDLEHIEN T Ea—¥
BEEEH->TWD R Y, HEMEORW AW
H & Db S5ICHEMEDORE A Z M- Tw
HIENHfFEING, XD HEMEOE AW
ERAALTH OV E>Tw 2 ET, HMH
D¥F 3 v F (pyramids of expertise) %% -
TW ZENRET Iy T4 7 Thb, von
Hippel, Franke, and Priigl (2009) Z¥ 5 3 v
T4 Y TICE o T, SRR TA RN
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JITHiz NIZFETE L T L2 FERBIC L 5T
N7z, FERRITZENZN3B AT 41 4ICL-
TR A%, AAERK G8E, 7y bAR—-
F—2AD4EHD A Y N—DHRT, BILORKE

R, Yy ACDOPT AR, Hogg s
L5AEH OsGESE R, REARBE A
TV 78— FDJRED6HEZNENIIOW
T, BHNCTREEZRT ANWIEHTH L9 %
WOlF L LCiEdNiz, A7) —=V
FRBLIEEEREE YT I vy Ty Y 7RI
T5 LI X o TIPS KR,
HEENZI8Dr —RAIZOWT, ¥53Iv5F+4
VIFKEE TI0~40%, FIT284% DK
DERIFE L P LEEET, BFETHL L
PRSI NIz EBMAIL V- r Aty b
=2 %&7zE ST L THRENDED AW
EHALTHEEOANDICHETE D L) XAE—
VT =)V FBIZIZ X o TRV SR Tw b
(Dodds, Muhamad, and Watts 2003; Travers
and Milgram 1969), X512,
ZIZBwWTiE, ERW&IZOVwTo) — Fa—
P—2 LT HT, ERBUHERD 5
BRI OB MR R Y — BB OFMR % 4
MLTHELHIREDZEDE L, 2F0, K
WIFROEMEDOE T I v F b, Fki
BOET Iy KR, Ny —V oI Iy F
ZBD L WIHIBT, BT & 38 % M8
P85 2 LAEETH 5 (von Hippel et
al. 1999; Poetz and Priigl 2010)

MTUE, V= F2—H—EIZLB7A4 77
BlIEOBCR L, WEOTERAICESSTA T
TRE DAY, BIRFEBROF LTI S Nz,
F 97, 1997 4E 7 5 2000 4F o [ R 12 AR A &
N7z, V= F2—F—kilLB5200T74A 77

bl

¥ 3Iv75gq >
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&, ) - F2—F - L2L20T74FT7T
RSz 25, 54EHOR LTI, #
NZN1EA600 5 FIv, 1800 KL &, HEi#
ML ETH o7z T2, V= F2—W—ik
WX THEARBEINLTA T TIE6D0L HEE
BT A v EREAMLUA—T, Y — Fx—
F =Bl BW AR SN BEELRR]G T A
Z12THY), TOMDA DT 4 77 IR
RERYREIT) bDE ol EHI1Z, V—F
=Y BWTEAN SN - EE LT
4 &, SMTHEESVFEIZAEAN I N/Z16DE
RGNS A VDO E R o Tnwb Tk
Bbhol, TLT, WEONEMAEICHE SN
THAANSNAERELRZEGT 4 VIZ4FEM B 7
DPIHL64THoT—T, V) — FL2—F -
MERCEOO#N T A v e EARHLz.2F D,
)— Fa—#—ikid, Suwihziifises s
VAV AN=, BB TATT 2 EANT LTH
MThHrb, TOH, MHre®¥ECLE)—F
I—HF—EOFEKRIZXY, Tud s MM
4K ARE?2 Y, 32 ORI R i
RERTZEDRDI o> TS (Kratzer, Lettl,
Franke, and Gloor 2016) .

V. V=Ra—Y - X2t

TlE, V—F2—F-3roksd iM%
FoTWbDEAH) I ) — F1—HF—DfH
RERMIIRT 20, V- FL1—¥F—Th2
EAEv, 2F0, U= F2—¥—% X% REKIK
SE LTMET A2 fTbh T & 72,

TR E SNTVWDLIDRY) —F 1~
7y Iy VAT A% A (leading edge status,
LES) TH Y, +—AFF 1Y 7 DOPACY
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AT 5 (HMEMHERS AT L) O —F—
A/ R=Vareffdge LTlatsh
72 (Morrison, Roberts, and von Hippel 2000;
Morrison, Roberts, and Midgley 2004), -~ —
W= I RXR=2a VOENZHLZ EZHE
& L 7= Morrison et al. (2000) 2B T, LES
&, SEENE & AR e T S H & 1
H GHRE) Ibhvbhid#Hizev)a— 3
ORI B VDR EME A LTS ],
[N DL OPAC DRI ORMIC X - THELR
ZRTWD ]I, [bhvbiidieimic v
] HEIPITOVTHGTEI /I 2, B&
O, MAICE) R I Tna &) HhD21H
H THRE), [bhbhidgnl2h07 7
F—varzRELE] [bhbhdRzEH I
HrzeT 7V r—YarERELE] [bhb
MIERIEm O ER & o TE 72| DEBEDOT
TV —a VAR S 3HE (7TRRE)
DFETHENRS o7z (70 Ny 7 a=077),
ZLT, 2 HF—A /) R=YarxRITIL
WK LT, LESE [HHWEIFEOAR ] HF-23
EOREE, [WRADL Y2y T4 TORRE]
WF & THBRN OB A F IV OARE | HF75°
AORBEEB LT et shz, Skt
BRI L W) ) — R — — 2 JERAT T
BL2UENIOOMEZMET 20 H, B
LV, ZOMEMOREE ED LX) b
TWhA2h#H~5%Z L% HIE L7z Morrison
et al. (2004) IZBWTH, ZIZFAMKOERIEA
TLES2SHlE SN TWwb, LESIZAERLH AT
DAL o TIODHWEEBEEIC o TWAH I L
VHER SN/ BT, Mo 4 /) X—2a 12
Wy HREL, EBREOAL I NX—Y a3 Y ORH
TEOMZOHCMETH L I EPFEILES N
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72o Morrison et al. (2004) D EFHIX, V—F
T—W—ERITIEN, FHPY — FL—H—
THDrHm»rE ) ZfEZH (dichotomous
variable) T3 <, FHPEDOREDRI D
V= F2—HF—-EEVEb>TVWENPDORET
HbHILERRE) ERMRIZT EITH S LESE,
Hilg 454 (unimodal distribution) TH % 5
NEERTH -7

L2L, LESIZY) — FL—%—EHnzEill5
RELLTREA#EYTHL, T3, Kkl &
ELEHIfREE SISO EMEH O ATHIE S
THEY, V- Fr—¥—oiHzhzhi e
EENTVEbIFTlERV, 51T, KDEE
I EELT, BEEIRRE, AR YY) a—T 3
YERER o TW AN E I DICHD LTS
LICHEbLT, £ I/ R=Y 3 YORHIZOW
TOHEMLAPRESN TRV E W) FENRD
b0 V) a—YaEREFoTWwLI2EDR
&, 7TV —va VERICED SV E LT
FEAEA AR ZAZANICHE SN TWB DS, Thb
SHH#ZLESH H#k L L7z4HH 2 5% % CLU
(core lead user) REZHWTHRHEIED S
ZWZ e, LESIEY — FL—H— 0T
F%Ll, 47 R=Y a3 Y ORMIOVT O
#FEDLTIHDOThHoltb Vi b, —F—4 )
N—Yary, BIUV, V- F1—¥—-#&dc
¥k, BB, BNGED S VITHERE S W
IFFICHET M ETH Y, HRITBIT H15%E
2DV TOMRIZRZICHEIRIICA T b2, R
B 28T, # LWEiE 2 5 2 A
THRIICE ST, $HH (innovators), #)
MR (early adopters), W% %¥% (early
majority), #% W% ¥ # (late majority), %
W& (laggards) 2808 &1L Tw 3 (Rogers
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1958, 2003) o & R BGHICBIT 2 EHBE DA/
N—=F =L WEN D720, T—F—Dhps A
IR=F =T L) PEPE R bR L
&, Thpa—H—A /) R=F—%{L T2
O, WHMZBI2EHEHEZH/L TV L0950
RELZHEPRBVDS, WFIEERLR > AT
Thh, L—H—Af /) RXR=F -2 LTDOY —
FL—F—z2REMfFs01, v)a—3
VIEMERHoTWDE EWI HICH Y, B
WIFRHIZ O W T ORE U &A% F6al ) ITH &
NTWD 0 E ) AR %5, Morrison et
al. (2000, 2004) 2 X 2 WF%Ei1x, %12 Schreier,
Oberhauser, and Priigl (2007) 3 X OFSchreier
and Priigl (2008) (X o CT#EFEENAH ) —F
Z— W =12 X MR &) BEZ S50
L72b DIl oTw5A, FEGoOMIEE V)
)= P2 =% —IZB§ 2 RN L EEIZ DWW T
WOHMEDDOTE R o728V R 5,

von Hippel (1986) 12X %Y — F2—HF—oD
EFITHEV, ol e BRI E 2 hEh
& L LCREILL 22 D1E, Franke, von
Hippel, and Schreier (2006) T& - 72, JC 4
DEFIIBVWTIE, —PF—F L ¥ FORE
Wil dH BN = — A 2B L2 LT, =—X
R X B E R 2 WIS 5 2 L HESINT
W7z DT, JoiblE & R AR IR A AT O R SR
B THHWAEIE A > 72, Franke ef al. (2006)
A4 b Ol 2 HCTKEREET S AR
VTHIENA M—T 4 Y OIT—F— &t
RLLT, WA =741 v OHRORmS 2L
FOEAEME BIEH, a=091), BEAFOZREIK
§ 5 AN & KT RN (6HHH, «=084),
HOCaAZBH L)AL 3580 %
R MM E PP (technical expertise, TE,
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4HH, a=082), #HELBH - WL T BRI
HENLMEP L 0E) Wb II =T 4
& (community-based resources, CR, 638 H,

a=088) D4 DM EEZWE L7z ZL T,
BERWNT-50, B L, MR T8 %17
I EIE DA DB I TH D Z &
R L7722 T, Gl L SRR D % 5
)= RL—H—F A% L7,

Franke et al. (2006) 2 X Z2EMEHE X, &
ERIIEE, HANMEMYE, 33227 1 KR
D3DDOEITOVWTIE, A4 M F—T74 V%
MOBGICHEESBEZ TORVT 5, L, %
HEVEIZOWTIE A b =74 VIFEOD D
THY, NYZYUEOBRFENTE 2V DL
“oTWwWh (K-, BOWMEIIBNT, it
PZ2WET L7200 EMEE & LTLIZLIEH
WH5ENTW5S DI, Franke and Shah (2003)
WCEkoTHWONA-HMIHE T® %, Franke
and Shah (2003) %, T—H#—4 / N—% —)%
II2=FAOHRTED L) HEEZ R A
WT, EDXHIMD R 2 oN—D ST REHR
PETWLILE, L=V TL—r, Fyr=_Ff=
Y7 A =R=FruR, BEEHHAEEHER
DADD AR =Y OFHHE - BUFH 2 RIZH
NJzo ZOBRZ, V= FZ—¥F—EFEHVE e
FTLEMMAHINTEY, WM& E Uil
ENTuhRnEidnz, ETORMEH»L—
W= I R=F —LIFL—HF—f ) R—=F—D
B CTHERAEZHOZ LD MR SN, itk
MM EE LTHET G, 625
MENDZ DB R->TWD (R-D"
INOHOEMHAICE->T, V= F2—%—%
ANIRE A R B IICBWTRE L LCllE S
N5 E91% -7

.
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x—1I V—-Fa—-¥—-2RHUEEH

i AEHR B HRMEREER HRERABLSNIHRX
FSAT1 F=WTORARtE D AKYEEIC, FLOWRROHEERDFHT . Jeppesen and Frederiksen (2006), Poetz and
Schreier (2012), Franke et al. (2014), Kratzer
et al. (2016)
FS AT2 FLOESEROBHICIRALESCE T, EHITRII>1=CEMES Jeppesen and Frederiksen (2006), Kratzer
SEMSEE %, and Lettl (2009), Poetz and Schreier (2012),
T (Jyh—FTEET Kratzer et al. (2016)
i I_ _/j =z A® FSAT3 FAEA—N—DEHISH B RO ERETAMEALI-CENH S, Jeppesen and Frederiksen (2006)
Franke and Shah (2003) /—HR—K%0X, FSAT4 FFRERICVNBERBEATNS, Kratzer and Lett| (2009), Poetz and Schreier
REEBEERK (2012), Kratzer et al. (2016)
ORRE BIFE FSATS  RER—F—o0ROHFLWEERRELI-C LN B, Kratzer and Lettl (2009). Poetz and Schreier
(2012), Franke et al. (2014)
FS_HBE1 FICIBRFUR TR B INEVFLE=—XNH D, Franke et al. (2006), Poetz and Schreier
gjﬁfﬁ‘ﬂFﬁ;ﬁE - (2012), Kratzer et al. (2016)
/ﬂll%) T FsHBE2 RAEEIEORECE, BETETLEL, Franke et al. (2006). Franke et al. (2014),
Kratzer et al. (2016)
FVHS AT NUTBA LA —T4oTOYU TUIEEITKEN SN T SR SHEORIEIE T 48
WohZEED RS,
SEHMIEE FVHS AT2 B WA —T0 T TDES, SR L DBREE ST ATRE
(@=0.91) FVHS AT RUYY: A — DL TTELROUBE. FHABTTETNTN SR UEORIEIETATHE
OHOBSENRELSIT, 128 DIFR/—FAM vI O
BEE—RTLTHEL. BT 10 CEHlicE L3I,
FVHS HBE1 AArY—DJ40%&LTL B, *L\'iﬁigﬁa)ﬁ(un—cliﬂr—'f%&t\?ﬁ
) . HBICRBLILENKLHD
Franke, vor pupel. and 2L I =120 RS HBEZ MEBOBAOBIIE. BRETEEE0LH F52003 HBE2IZFIC
3 2= — o o . -
EEAOEE FvHS_HBE3 Lﬂ\x%%%’é%?%ﬁ,\l [E A—D— OB FR A TIEARTETLVE  Poetz and Schreier (2012)
| 5
gif]éﬁ atg‘;,’)i " FVHS HBE4 hA N —T4U DRRITIE. FHEBRTETVELENHHER Kratzer and Lettl (2009), Poetz and Schreier
) ’ 385, (2012), Kratzer et al. (2016)
FVHS HBES A4 —T1 VBT HFO=—X T REMRINTLHHAT FS2003 HBENIZEL
[FRGETEENEDHH B,
FVHS HBE6 A +H—D4 BEDPICHBENT+HAE0EHY. K151
JEELhS,

V. V—Fa—H—RX Lt DR

)= FL—HF—F ZAHREEL L THEFEC
o7zl T, V)= FL—F -z Emn
ICHRLZENRTESL LD A )R-
Ta viF—mic, B o% (development)
LK% (diffusion) &9 20 DEREIZ KT
HILWTED, V— FL—HF—%5HMNTT5
WF7EId, FrmbAZ Bl 2 & L oMfR%E
ARz boL, RO RKICHET &L
BREHRZ2HOBH 5, 51, 22— —%
V= F2—H =725 LDLERNIIOVTH%E
AT TW5,

9, RESCEMICHLT, V- Fa—¥%—
FAVED LS ICHDBIES I
¥— % 2 OB b % 24T - 72 Franke ef al.

X7 o7z,

D
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(2006) 1&, 4/ N— 3 vEEITRENE
BIW, BILA ) RX=Y 3 ryoiligkic
V= FL—HF =2 ZARED L) Il L%
R7zo ZORER, KHELFS ) RX—2 3 V[hE
e EoOW I, BERPEIA ) X—
Va YWEEICIEDOREE G R 5 I LD ho
7279,

—HT, TAFT7aAVFANTHERBENLT
ATFTOH%Z, IWHEEDY) — FL—HF—% A
POTFHTAHILETERVEVIHREDLD
% (Poetz and Schreier 2012), N —H o
V=T 4 Y75 3= —"T& 5% Bamed/MAM
Group 2 & » T, HAIICHEALAEZARSE
57200 X WER R HEPEEShIZE A,
I—HF =227 A 77 VSN,
I—F—=I2LBTAFT EANOBEGBTEDOH
MRICL BT A4 77 %, HrEmpsic

%&‘l
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FAT % #2 CEO & R&D M & 2 A253Fffi L
TRER, BB O R, A (novelty) &
#AHELE (customer benefit) IZBWTENLTW
LI ENbhoTz, T2, Ho TWI2HBIHE
P (feasibility) & b OREHEIZ7% %13 LK
ClidnwzE, 3 HHOBIZL—Y—DT7 A7
TONRBERTHWAZ L, SHATRTICEL
TChYTTATTELI2TATTIR, 12—
= 3K LEME LML V) NRZ 5722
LEELET, TATTAVTAMIBVWTY
I—=F—=DT A FTTHHEMFAEICHENTH S
ZEWIRE N LL, IWEHEDOY — F1—
P—2 AL, TATFT7TOEEIMOMEE LIRS
mirolze TOREFRIMNIFRTLE, V—F
I—F—FRADA I R—3 3 ¥R
RLHHEITT 2B RABERwE Vw2
WY, BN STZ 2875 L3 F A Franke
et al. (2006) DFREFIET S, LoT, 74
TT7aAYTAMISHET AL —F—-3ZbZd
EEN) = F2—F—-Th s L)l H
LVEMICT A FT AT AP OISEEE
)= Fa—HF—Tidawviw) iz 8 EmL
THBLLENHS I

B RAZBI L TIE, B ER B9 2 A SR
& EBRICHELERATA517E), BXO, H
BB WO AT 2 Mt & & o BIfRDS
HREN TS,

Schreier et al. (2007) &, # 4 MY —7 4
YOI —=F—FRG L LT, HEOHNG
Bropr a2 RNICRHE T 2@ &2 WA R
BETH 55 FREMNEDN M (domain-specific
DSI) (Goldsmith and
Hofacker 1991), BX U, FEDNAL /) RX—= 3
VURMRELCMH) CEOML X EKLLES

A

innovativeness,

159

Y—Ka—4—

W RTMEMEMEY: (perceived complexity)
(Atuahene-Gima 1995; Eliashberg and
Robertson 1988) o EhIx LT, V—F
=W —FRZADFHINED LI ITHDLL I %,
W& HEXETFTY v 27 (Structural Equation
Modeling, SEM) 2 X o Ti#lj_72, ZDHEHE,
S EFBRE RO LR L Tl IE o8 (VS A 4R
¥ p=039, p<0.001) %, HIEBHEMEIH LT
FEOEE (=043, p<000l) 25252 &
b7z,

Schreier and Priigl (2008) &, R U< &4
=74 O —F -2 RE LT, FHEH
OBRHATE) (adoptive behavior) Zxf4 51 —
R — 4 — 4 2 DO % EE TS X o Tl
N7zo BahOF AR, Bl A ER T8,
BLY, #anzEWRZ ZHEDO3IOOEKT
RTEHL, V= FL—HF =R APIEDOHEL
HGZbZEeBNAMEINIze BOBIIHE S A
J=NFA YT THILIT V= INT AT
DI—F—DHd, WihOPTER, e
OB E TOMK I 02> DEHKITH LT,
V= FL—HF— A ANEOEEL L5252 L8
RSNz WD 720 ICHERIZED bR
707 B RE T P O SR ATEI~ DO B %
12 ZAhH, TIOZANTAE Y TIIBITLERA
FTOMBNH L TRIEDOEENRB I 2 Wn
LWV RHICEDPVDEH 572, 2D s, ) —
FL—H—H% 2%, BGHFEIZOWTOATIZ
7 R OBRBATEIIC DO W T D LB FE Ak
Nz bOMEMETH LI Lhbh ol

GO AT 2 EE W OMEER %
KIWer LT, Moz —¥—I1x L CTEHRz
PRS2 2 L THRMORHIIHE 525
BFnERTFE=F ) —%— v 7 (opinion

RN
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leadership) &, HOMHEMEZRHT L1H
oo THD L —F =25 FHERD B A
FRTAYE=F ¥ —F 7 (opinion seeking)
2% & % (Flynn, Goldsmith, and Eastman 1996)
Schreier et al. (2007) &, 77 =hNVF L ¥E
Y oA—H—Fx gl LcEhRAE T
Vo7 EoT, V= F2 =% =% AW, *
CoF v ==y FICIEDRE (=029,
p<001) %, *AE=F I —F U7 ICHADKE
(p=-033, p<0.001) #5252 L% RHHL7.
2%, V- F2—¥F—FRHCELT, b
EMZRME LoD, ME»SIEEHE KD
WD B o
I—HF—F)—F2—F—75LDIE
HiZED XS %dbD7EA 9 P Schreier and
Priigl (2008) %, 4 % & A #% (consumer
knowledge) & FIH#EE% (use experience) &
WO RS SRRESNL20o0ME B X
O, a—AA-F7-arbua—) (locus of
control) & # #  (innovativeness) & \» 9
LG EP 2 ST L 7220 OB D FEH O D%
B, V- FL—HF R RITED L) LR
525D %Iz, HEBAGKIIE S 2B
boTWBEBETIICENZITHIEZ FHH
HMLTWEDEERTEHTHS (Mitchell and
Dacin 1996). FlH#EEIE &N 72T 0 WH &
BHECHBITH Z1T-o TV b 2% £T (Alba
and Hutchinson 1987). #till ®FifE & b v b
Nbruo—hA-F7-arbu—=)LiZix, ¥
FORHEEZ A SIRE S5 NIkH &, il
TR ORI E S € 55k 2D
% (Burroughs and Mick 2004; Rotter 1966;
Valecha 1972), Hi# OMENSTRVGEIZAT
fRUEL & LT, BB OISR A I

V=T 4T Y% —FI Vol.35 No.4(2016)
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fRAFM & LT E b, Schreier and Priigl
(2008) (EIUFEHI DRLEEASY) — F L —H— 3
AR G2 DN BN R B,
FTTIZTANSONZZRITH O/ — >
REL, MEERISEEZ N 2010 % K58
& Td» Y, Kirton (1976) @ Adaptive versus
Innovative Personality Inventory %z i L Cil
EE N7z (Im, Bayus, and Mason 2003), =
TV EHEE, A/ RX—2 a3 YORFIH-
72boThHY, SEHRENFESETH SN X
V%A I N—=Ta NPT % IR &
IR ETHL, MERTIA Y —Thb
=V T L= DLW —EHRIZ) — F1—
F— R A& HWER L T 5 ENRH5H bl
722Z2h, INHADDERDTRTHY) —F
=W =R AIEDREE G2 5 L bho
720 3BT, AL M —T 4 Y OI—HF 10
LC, FIHREE & HEFEIC O VT oA % S
N7RERD, RO D DTH 5720

Ybds, ) — F—% =it r o 1—
W ) R=Va Vv ERITHEETHLI L,
A/ R=2ay2RITOALLT, HRmo
MR DRBYTHSL L, BLY, +
EoF ) == LTOMEd oI Lhb
Mol T2, Z—H—%)—-F1—-%—725
LB ERITIE, FHRENZRERE, 578
g SN WEROWH DS 5 Z E3bhoTz,

VI. RmaHZBAT:
A—Y—(/R—y—-tY—Fa1—H¥—-x2R

SMTifirbh7z) — Fa—F—70 v
FTCREADTLA Z AN —DEABEIN
oo —HT, HEHIME-FEFY T MNEHES
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Propellerhead k2S5 3 A ¢TI 2 =7 4
EXRE LA TE, SEOFMTLIaI 2
=T ANTY = F2—=F =2 ZADFH L —HF—
BRI TA I N—= 3 Vi, Hibkhex EAmT
I %bokh b, PEAFEMGZ G T HMERN
4/ ~X—73 3 ¥ (incremental innovation) 2
OB HRZENFHLMTENT (Jeppesen
and Frederiksen 2006) . ZDxIZ, V) — FL—
Y-t ) —F1—¥ -2 2DHOF¥ v v 7%
M3 eNTE L, WEHHDS LD %8
D (R-1), V= FZ—F -2 2% WHEI1Z
FTRGIHERETLILENH L, V—F
To— W — 4 A D355 B B 1 2 fE O & (domain-
specific construct) TH 5 Z & i3,
W — DR £ THRIFICANTY) — F
I—W—ZHHTLIEE LTV R,
HaoBoNRETHL I LITIE, Lok
) RSB B DIED D Hroe MIEFTE S
b Tld, Jeppesen and Lakhani (2010) (2 X
% InnoCentive DHf5E43% %, InnoCentive i3,
P&G % DuPont & L O x37%, HALN THFULT
& 7270 o 72PN B PR 72 SRR L0 LT &
FIEFZIFIEEZRD LT 27 Lo - A
Thbo T T, HETBITET 5 BEBER
FH LD L BN BRI B RERRRE O
JiEN T MER R AT ZEBRB E Rz,
29 L7z R % 21T, Franke, Poetz, and
Schreier (2014) 1%, FMHGOL—F—D 4
S RN—5— & LTORES) & P72 AT 5,
LA L) Ll RMEZFORT, BIRE
EWAN, A VIA VAT =9 —Tho7, 71
BFOORL BMEESWMA A ¥4 v A7 —
=, HOORETH58 L, MBo2o055
DM L CEEHRET 274 77 %4l

- Fa—

161

Y—Ka—4—

BEHIEIICEY, 1o H 20 71 x
3=213, 32DMHBETHEDLETEINDT A T
THARONTe SNHDT AT T &L OH
MRV L 72 & 25, UGS oL—F—T
HHTLETATTOEMMY (usefulness) 12
FHROEEE L5 25—, #Fatk (novelty)
W LTRIEOREL 525 ENbhroln,
F72, HEBWEWGHTH LR L ERE XK
ADBBHNOLDICEE L 2TATT7 LD D,
IR WA EIIN DA VT4 VA —F =8
KLEEREXBRADZDIZAE L7274 77
DOFDS, FHPECBTHEREICBWTHE
NTwizce 2%, SEEFEPHS IR HL
LENNLOLETT S, HHAOL—F—28
BENLTATT AN T I EBRESIhE
W3 Do F7z, FEICHSNZY — Fa—+—
A A, FEREICGEE L5 2T, FaEicE
LD 2 G2 TEY, HaFthiZonToOlEK
WZBWwTiE, FPGSAREENTESO Y — F
I—HF—ThHsbI LDIFTO2RE, HFHME
LD E RITT 2 ebh o

EHIL, V- F2—¥ =222 b5 %
MR AFHETHALI LD, VY=Y x iy b
J—=7 ETOY = F2—=HF—DEIZDONT
DOFFEDP HREEI N TS (Kratzer and Lettl
2009; Kratzer et al. 2016), Kratzer and Lettl
(2009) &, *T ¥ T DOFRTHEENS TEEY
DOEFEZRIZ, 237 5 A519%D Y — ¥ )b
Ay NT=0EGHN LT V=YX Ay b
J—=2%, 75 ADA Y AA=EHIIHRL, M
BIZOWTE LA ) HEZS5BRE Carli§ %
ZThitsns, 2L T V—Fx—%—
AR, BLUY, A¥=F ) —=F =0 Th,
WA EBb b IlRE L ETH SRz,
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f—2 V—FA—Y—-RRICEHLIELFER—E
Hani FHHER H B
')—i;):l%—"f—J?J{U)qugﬁﬁiqﬁ&ﬁﬁﬁ(iﬁﬁﬁ;k
TTHA.
HARH—T4s FAHEEDA /R—2a AT REtEETIGHEIC. SERFTHAAY Franke, von Hippel, and

A/RN—=2 AV ATRREIC B FFIEA (/A —Sasm]
BEMEIC, 22T YV —RADA/R—S 3 F R ETS
B ZhETNEDFEEESZ 5.

Schreier (2006)

A —Ta0 TH=
ANFAELY

K1 A ARPHROEMRREET ABERE
BEFHCEOREESA FUSONEEREIRD i Opermaser,
YA YR RRFE =AY~ —s v TITE DRy o Priel (2007
E5A LAV LI ICADKEES B,

t—ILTIL—2 FO=

SHEFEME. FIRAKER. AAEO—hR-AT-avkO—
L EFEDIOMN, )—F1—F—RRIZEDFEEE5Z

Schreier and Priigl

ANFAELT  hMk B, (2008)
Y—oqv J—F1—H—RAIHUGOEATHICEDLELS
Z.ZDOEEIF. D HREMEFELVIREL TS,
FABOEE )—RFA—H—RREFAT7AVTACTCEFEEINDT A Poetz and Schreier

TT7DEOMEBEIEREINGL, (2012)

FRGME-FEFVIL

TEMEETDIZ2=T/TBVLT)—F1—H—RX(E

A/A—3 AR ICEDEEEEZ 50, Fitkae DAl Jeppesen and

%JﬁU%ﬂﬁﬁﬁéaﬂlET%)ﬁ20)4/’§—°/3>0)ﬁ75§1? Frederiksen (2006)
nergu,

AT, BREEFHA A
UIAVRT—E—DR
£%E8

BLHIBOI—Y—THE L) —F1—HF—FRIFLD
ISHTEOHIEGTATTEEAHTEICERT B,

Franke, Poetz, and
Schreier (2014)

Bibe

V=S x LR YRT—S E T )—R1—HF—RZADF
A—H—([EEARZEDLECHEICWD, AE=F 21—
A—IFEBRRATOHZLDDLENYZEED,

Kratzer and Lettl (2009)

SNS., 2LDHZHHEF.
BB &R

V=X )Rk )= LT ) —RF1—HF—RZADFL

21— —([EEFMEOUCHEIZD,
EBED)—R1—H—ETRHEN=)—F1—F—IZE Kratzer, Lettl, Franke,
5i e A A= AV and Gloor (2016)
EHMEOBRCHEBIZVNSI—HF —DY—R1—HF—FRR

e FERTATTEE<EHET,

AT, B LY (degree centrality), iF

VA E, 02X, 7Yy VORI

B (closeness centrality), BEAAr O
(betweenness centrality), 7 9 A Z & DEE
(density) ZHBLEH”, V—FL1—¥F—% 2R
EF¥=F ) —F -y TOERENREH
M2 E LT, FEEHIEET IV (hierarchical
linear model, HLM)"I2 & » Tirb 7z, %
DFER, BEAHOED) — R —HF— % 212,
KPP LOERFE=F ) —=F =2y FIZIED
WEEGZDI LDtz V= F1—H—
& V=Y kv U= LOKEROBO

Y= T 1YY v —7FI Vol.35 No.4(2016)
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FAELTHEY, H—EFICIE S R WIFE L
Wy ZEIlhB, — KT, A¥=F ) —F—
BEEHANOTTOAL D) ¥ 7 &2FoZ L
Mo, EHENONTELTHEL, H—0%EH
FRETLHEHEE NI LR D, V= F1—
W=l F = ) —F—IIWHMHEICXHE NS
HHETH S,

& 512, Kratzer et al. (2016) &V — FL—
W=D BEA UL R RO & R RO
THEIELz, £F, A7V FOEKTILDY
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T A% RITIAED 5 1T O F A 267 N A5
TENTze V=YX VA bT—=21F, T3
=r—va v vHECIs TS/, V—F
- =R A 2MET LGB L LTE, +
FIIDI =YXty b —F T —E R
(SNS) T 5 HyvesBSHW SN2 75 A F —
S E D344 o%b) — N1 —HF—-r T
Ay —mfiliL7-E 25, ﬁ HuL DM 7
V—=ZI B L THEICE <, REOEIZE

BFEAENR OGN WL woﬁ% %h, V—=F
Z—H =AM E O L% CHELETH B 2 & DK
AENT EBHI, LIOBEICL->TiTbh
72140 — Fax—%—7u vz bAHFHXRL
N7z s, FEBEOFBMBAFEOHEMIZB T

b)) — Fx—F— iR o 2 — 5 —
ICHARTHEIIEWZ E5iEH I /2. £ L C,
Airbus® 70 Y =7 M C, BEIZOWVWTOT
4577 %G94 5% A4 b PlumbingForum.com
BRXoNhie Zh, HATOEOE WL —
=23 = FL—HF—Thb I LIRINT,
132874 D L —H =0 5431257 DHFFa L R
WHizonwTy =y x vty M7 —27 &2l
L, A OoErEe by 75048, S5
DY) v TEIEINSZI0HZ K L2k
A, BATLMEOBEWT V=T DFH, ) —
FRL—HF =2 APEEIIEL, L) 2—
Ya VIEMEABICZAEML TV, U—F
T—=HF ==X Vh vy bT—7 ETEWEE
Mtz o iR, K993I v T4 Y TDM
DN AE G52 %0 RS, ) — FL—H—
D L —HF—IZHART, odgh~o) 7
ZELFFoTVBILILRDLDT, Thelt
5 2 THUSNOBBBEL TR 505
72

163

J—Ra—H—
VII. V=—FRa—Y—@l2Ic RSN/ EE
AETIZ, V= F2—F—FE0FE L lE,
BIY, JV—Fa—H¥—rx20EHREMEHIZD

VOB LT & 72 (R-2) LT T
P SIZOWT, REMBRIN TR VIEE
IR,

FTTIZHBRAz XIS, S EBTSHICE TH
ﬁ%mwtv—bl—ﬁ—&be%h%U~
Fa—#—&, SHEENZELESTDHS
U—Fl—$—$XTﬁi%héU—Fl—
F—ld—FH LT, BES LML LT,
Christensen (1997) &, L —H¥—12X > TIT
b B - HEMEThL1T—H—14 ) X—
Ya LT, HEOFEEHT LY ZICH
Wiy 4 7 X— 3 a3 » (sustaining innovation)
FRITIEEH-TDH, HEENS /R=T 3
> (disruptive innovation) =9 2 &ix%
WhklkX7:, ZoZ &ix, #BYNHEEENRTS
NY a—3y NT—=22% HEIZL D080 A
IR=va vEGFALILE, T—F—HHD
OFEBRICI T S URFEBE A F RS2 & &5
MlClE L EICL M THL, TITH
L von Hippel (2005) %, Christensen (1997)
HPHEEL TS DS (customer) 12X 5
A/ RX=varyThh, J—Fr—%—I
A/ R=va 3R EEL V—F
2I—H—%, V- F1-—HF—ZFEZOIRTERS
&, SMOFFITEHELRMT A Y 2H LA
HAEHBLTWEZEPWHSH»THY, von Hippel
(2005) DFERIFEMNTFSENL, —FHT, J—
Fr—%—#ax, V- FL1—HF -2 X% &SH

WZHERPEMICE# L 723545, Christensen (1997)

L, V—Fz2—
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CHPHLE LB Z.,20FED, ) — Fa—¥%—
X, 220BRTHbNLZ L LR ST,
OGS E R LED) — F2—HF— 2 A %4l
BY A5, ) - F1—¥—FEL ) —F1—
PF—F ZAOMOFEL 2T H5bDERLTI L
NTE, TNHII> TEEOERDO LIV
SAEULEEIIMIT 200Nk v, L L
J=F2=%—ikL )= F1=%F -2 2D/~
U, BRI L T e W AR > T
WLZED, V=Yt y FT—=27 LD —
FL—HF—WfRIZOVTHFAT S L b2 b,
Kratzer and Lettl (2009) 23T Kratzer
etal. (2016) IZBWVWTH, V=¥ VA vy b
T— 7 3 HRENTIE w2 r—3 3
Yo T E Nz, ko T, #AHFLED
MWL —F =) — FL—HF—Th b2 5T,
EONWEHHRENTIEZ WY — P2 —H—
LW Z itk b, BlziE, Kratzer and Lettl
(2009) TIEBLHRICET LY — F—H%—
2%, Kratzer et al. (2016) TI3SNS® Hyves {2
B350 — F2—HF—=I) FiIFsnens, i
OB TEIZRELTY — F2—HF— %27
ELTH, MUKMRELEZLZ LSS,
L2L, 6055 HIIBITAY — FL—H—
EVI) DIFBIEMICHELIZC V. BELL,
(a) U — P —4— 4 A5 R 2 ORE AR &
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